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VELLO TECHNOLOGIES INC  CSE:VELLO 

– Established in 2018 
– Experienced management 

 

– A payment platform for social media 
– Platform registered and approved on Google and Apple app stores 
– Signed agents ‘resellers’ in the USA and Australia 
– High margin (25% transaction fee) – global opportunity 

 

 

 
Issuer: Vello Technologies Inc 
CSE Code: VELLO 
Shares on Issue: 41,825,000 
Options & Warrants at 16 cents:  12,125,000 
Transfer Agent: Computershare 
Auditor MNP 

 

 
 
 
 
 

 
 
 
 
 
 
 
 
 

Highlights 
• In 2019, Vello raised $1M from US investors to develop a fintech platform 

for billing, recurring payments, and split distributions.  
• In October 2020, it raised a further $1.2M and is preparing to list on the 

CSE. 
• Celebrities create a VIP channel and charge their fans a monthly fee for 

access to exclusive content. 
• The Company started to generate revenue with 25% fee per transaction. 
• Database of over 1000 celebrities with a combined 150 million fan base. 

 
 

Vello Overview 
Vello is a fintech payment platform that provides celebrities with an opportunity to 
charge for access to their premium content on social media. Celebrities can create 
a VIP channel and charge a monthly fee for exclusive content and also charge 
fans for each interactive video question made on the platform. 
 
Vello’s Product Offering 
The celebrities set their own pricing for the VIP channel and video questions. Vello 
has built a workflow and payment engine that allows the fans to subscribe to 
multiple VIP channels and pay for questions via the Vello payment portal. Once 
payment is made and processed, Vello automatically splits and distributes the 
funds with 75% payment to the celebrity and 25% retained as a service fee to 
Vello. The celebrities can invite their existing fans on other social media platforms 
to join their Vello VIP channel. This helps Vello to build its brand and database of 
fans over time via the celebrities. 
 
The product has been accepted in both Google and Apple app marketplace. 
 
 
 
 
 
 
 
 
 

 

The images above provide a demonstration of the product and Snoop Dog is not yet on Vello  
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Business Model 
 

 

 

 

 

 
 
 

 

 

 
 
 
 
 
 
 
 
 

 
FOX Footy  
 

 

 

 
 
Brand Ambassador  
A celebrity with over 100 million social media followers that exclusivily uses Vello for an event for say an early release of 
music tracks, behind the scene videos of their tours or unique elements that offer a look into the real life of the celebrity. 
Vello offers a brand ambassador to have unique interactions with their fans whilst promoting Vello to other celebrities. 
 
Vello plans to hire a high-profile celebrity in the United States as a brand ambassador to help build Vello’s brand and 
profile among other celebrities and fans. The Brand Ambassador may also help invite a large percentage of their social 
media follows to join Vello. 
 
 
 
 
 
 

Case Study 
Celebrity Chef, George Calombaris launches VIP channel on 
Vello at $5.99 per month 
George announced the Vello VIP channel on Instagram and 
within 24 hours received over 54,000 views and started 
generating revenue in the Vello platform. 

Vello has started to generate revenue from its business 
model by receiving a 25% fee on each transaction with the 
remaining 75% paid to the celebrity. 
 
Vello has signed agreements with agents in Australia and 
USA that refer celebrities to Vello. 
 

Two Revenue Streams: 

• VIP Channel: Celebrities set a monthly fee for 
access to their exclusive content. This could be 
used to launch an event or for ongoing fan 
engagement. 

• Video Questions: Celebrities set a fee to 
respond to video questions sent by their fans. 
They can also control the number of questions 
and answers they manage at any given time.   

 

In July 2020, Vello started working with FOX Footy, a national TV show with commentary and 
guests from the Australian Football League. Vello is actively promoted on the show providing 
viewers the opportunity to use the Vello app to ask questions to commentators and guests on the 
show. 

https://www.youtube.com/watch?v=J-aDRkAKRq8 

George Calombaris was a judge on 
MasterChef for 10 years 
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Q&A 
 

1. How do you make money?  
Celebrities create a unique and exclusive environment to engage with their fans via a VIP channel or a fee per video question. 
Vello charges a 25% margin on all fees collected. 
 

2. Is Vello generating revenue? 
Yes, Vello has started to generate revenue. 
 

3. Do you own all of your Intellectual Property? 
Yes, Vello had raised over $1M for product development and R&D. It owns all of its intellectual property. 
 

4. How does Vello find Celebrities to join its platform? 
Vello has signed over a dozen agreements with agencies in Australia and United States. These agencies manage their 
clients (Celebrities) commercial relationships. Vello has a revenue share model with these agencies who act as channel 
partners referring celebrities to Vello.  
 

5. What other opportunies is Vello working on? 
Similar to the FOX FOOTY TV partnership, Vello is working on a number of opportunities in the United States to further 
expand the distribution and awarness of the Vello platform.  
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Caution Regarding Forward-Looking Statements: 
Certain statements in this document are forward‐looking statements or information (collectively “forward‐looking statements”). The Company is providing cautionary 
statements identifying important factors that could cause the Company’s actual results to differ materially from those projected in these forward‐looking statements. Any 
statements that express, or involve discussions as to, expectations, beliefs, plans, objectives, assumptions or future events or performance (often, but not always, through 
the use of words or phrases such as “may”, “anticipates”, “is expected to”, “estimates”, “intends”, “plans”, “projection”, “could”, “vision”, “goals”, “objective” and “outlook”) 
are not historical facts and may be forward‐looking and may involve estimates, assumptions and uncertainties which could cause actual results or outcomes to differ 
materially from those expressed in the forward‐looking statements. In making these forward‐looking statements, the Company has assumed that the current market will 
continue and grow and that the risks listed below will not adversely impact the Company. These forward‐looking statements include, among other things, statements 
relating to the ability of the Company to generate revenue; use of funds, intentions to further develop, market and promote its operations by expansion of its merchant base 
and industries served in Australia; strategy for customer retention, growth, service development, market position and financial results, the success of marketing and sales 
efforts of the Company, the Company’s efforts to continuously update its software to meet business requirements, future sales plans and strategies, the economy and other 
future conditions, the timeline to further develop and market future enhancements; unanticipated cash needs and the possible need for additional financing and the adoption 
of governance policies, committees and practices. 

By their nature, forward‐looking statements involve numerous assumptions, inherent risks and uncertainties, both general and specific, which contribute to the possibility 
that the predicted outcomes may not occur or may be delayed. The risks, uncertainties and other factors, many of which are beyond our control, that could influence actual 
results include, but are not limited to: a downturn in general economic conditions; the ability of the Company to continue to generate revenue adequate to fund its business 
plans and operations; the ability of the Company to expand its operations in Australia; competitive conditions in the industry which could prevent the Company from 
continuing to be profitable; competition from other payment process providers who are well established with the financial capacity to overwhelm the ability of the Company 
to operate in Australia, security risks, increasing costs of being a publicly traded company, the possibility that our services may become further regulated; the effectiveness 
and efficiency of advertising and promotional expenditures to generate market interest in the Company’s products and services; the inability to list on a public market; 
volatility of the Company’s share price following listing; liquidity the inability to secure additional financing; the Company’s intention not to pay dividends in the near future; 
claims, lawsuits and other legal proceedings and challenges; conflict of interest with directors and management; and other factors beyond the Company’s control. 

Further, any forward‐looking statement speaks only as of the date on which such statement is made, and, except as required by applicable law, the Company undertakes 
no obligation to update any forward‐looking statement to reflect events or circumstances after the date on which such statement is made or to reflect the occurrence of 
unanticipated events. New factors emerge from time to time, and it is not possible for management to predict all such factors and to assess in advance the impact of each 
such factor on the Company’s business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in 
any forward‐looking statement. 

 

Disclaimer: 
This document is not a product disclosure statement, investment statement, prospectus, disclosure document or offer document of any securities or financial products in 
Shape Capital Pty Ltd and it has not been lodged with ASIC or any other securities regulator in any jurisdiction. The distribution or possession of this presentation in certain 
jurisdictions may be restricted by law or regulation.  

Recipients are required to inform themselves about, and to observe, any such restrictions In accordance with section 949A of the Corporations Act 2001 (Aust), any 
recipient of the information contained in the document should note that information is general advice in respect of a financial product and not personal advice and is directed 
at and has only been prepared for use by Wholesale Investors (ie. Institutional, Experienced and Sophisticated investors for the purposes of the Corporations Act 2001 
(Aust)). Accordingly the recipient should note that: (a) the advice has been prepared without taking into account the recipient’s objectives, financial situations or needs; and 
(b) because of that, the recipient should, before acting on the advice, consider the appropriateness of the advice, having regard to the recipient’s objectives, financial 
situation and needs. Although Shape Capital Pty Ltd consider the advice and information contained in the documents is accurate and reliable, Shape Capital has not 
independently verified information contained in the document which is derived from publicly available sources. Shape Capital assumes no responsibility for updating any 
advice or recommendation contained in this document or for correcting any error or admission which may become apparent after the document has been issued. Shape 
Capital does not give any warranty as to the accuracy, reliability or completeness of advice or information which is contained in this document. Except in so far as liability 
under any statute cannot be excluded, Shape Capital, its employees and consultants do not accept any liability (whether arising in contract, in tort or negligence or 
otherwise) for any error or omission in this document or for any resulting loss or damage (whether direct, indirect, consequential or otherwise) suffered by the recipient of 
this document or any other person. Shape Capital, its employees, consultants and its associates within the meaning of Chapter 7 of the Corporations Act 2001 (Aust) may 
receive commissions from transactions involving financial products referred to in this document and may hold interests in financial products referred to in this document. 
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